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Our Vision: To be a 
premier knowledge 
based emerging market 
development company. 
 
Our Mission: To create 
value and accelerate 
business across 
emerging regions. 
 
 
Business & 
professional networks 
in: 
 
• North America 
• Canada 
• Central & South 

America 
• Africa 
• Middle East 
• China 
• Central Asia 
• S.E. Asia 
• South Asia  
• Australia & New 

Zealand  
• EU 

 
Advanced Strategies for the North Eastern States of India 
• established in India in 2001 to be an entrepreneurially run premier knowledge 

based emerging market development company as a part of the Manoobhai 
Doongursee Group (in existence for most of the 20th century) which is a socially 
responsible business group that has skillfully skirted the excesses of the ‘90’s 

• clients including Businesses and Organizations (Government & Non- Government) 
seeking to grow and access global markets for business, trade and investments 

• delivering decision-making methodologies for enterprise excellence, productivity, 
efficiency, collaboration, & innovation, customized to clients needs, across sectors. 

 
1. Sectors that interest us 

a. Infrastructure development for 
i. hospitality & tourism 
ii. healthcare 
iii. SEZ’s  
iv. Sports facilities - golf 

b. R & D & Education 
i. Institutions & R&D centers 
ii. Incubators for SME’s 

c. IT/ ITeS/BPO 
d. Banking & Non-Banking finance 

2. What we will do upon mandates from Govt. / NGO/ Business Enterprises 
a. Attract overseas investors 

i. Financial 
ii. Strategic 

b. Attract overseas providers of know-how 
c. Attract overseas buyers of products and services 

3. What are we looking for 
a. Potential clients from the NE states 

i. Govt. 
ii. NGO 
iii. Business Enterprises 

b. Professional alliances from NE States 
i. Consultants 
ii. Chartered accountants 
iii. Lawyers 

4. Next steps 
a. Meet potential clients 
b. Be briefed by them on a no obligation basis 
c. Provide them with a prelim proposal for approval 
d. Provide them with a final proposal, project plan, time lines and costs 
e. Be mandated by them to execute their expansion project  

 


